Kappag
Emueipnpotikol Movtéelou

‘Eval EMLXELPNHATIKO HOVTEAO TEPLYPAdEL TOV TPOTO LE TOV OTIOL0 £VAG OPYAVIOUOG SNLOUPYEL, TIPOodE-
peL afila kot apeiBetal. Alavtd oTo TL TPOCPEPEL N ETIXELPNON OTOUC TTEAATEG TNG, TTWC TOUG TIPOCEYY(-
leL koL SnuLoupyel oxéoelg pall Toug, HECW TIOLWV TTOPWYV, SPACTNPLOTATWY KOL CUVEPYAOLWV ETILXELPEL.

O Kappag Emuxetpnpatikot Movtélou (Business Model Canvas) wg epyaleio emiyelpnUaATIkoU LOVTEAOU

avadELKVUEL:
e TO KEVA OTNV Mpotaon agiog
e Ta eNAElpATA OTIC XPNUOTOPOEG KOLL

e TIC ASLTOUPYLKEG SUVATOTNTEG KOl ASUVOLLEG

Eival euéAikto otig aAAayEg mopeiag Ko KATAAANAO yla CUMHETOXLKN dnuLoupyia.

H xprijon tou Kaupd Emyepnpoatikot Movtélou pmopel va BonBnoeL tnv emiyeipnon:

1.  Eite va emITUXEL oUVTOMA, WOTE N SnuLoupyia BeTkwWV powv va mponynBel tng e€aviAnong Twv
SloBéoipwy mopwv

2.  'Hva anotOxel vpig, WOoTE Vo OTAUATHOEL N avAAwon mopwv o€ Ui AdBo¢ katevBuvon

Auta AAWOTE, amoteAoUV Ta U0 KEVTPLKA {NTAOTO OTNV aVATTUEN EPYACLWVY ULAC ETTLXEIPNONC.
Mropei 6€ va cupBAAEL OTO va «OTIACEL N TTAYKOOULA oTtal@epd»: oL 9 otig 10 start-ups amotuyxavouv(*).
(*) 2Opdwva pe épguva g CB Insights (www.cbinsights.com) og emevoUTEG Kal LOPUTEC start-ups mPoKUTITEL OTL To 90% TwWV VEOPUWV ETILXEL-

PAOEWV AMOTUYXAVOUV, KOL OL TIEPLOCOTEPEG LAALOTA O TIOAU apXLIKO otddio! Mpwtn attia anotuxiag pe 42% n un Umapén ayopdg yia to
TPOLOV N TNV uTtnpecia. To «KAPLULO» TwV XpPNHATWYV eivat n SeUTepn altia pe mooootd 29% Kat N un KAtdAAnAn opdda, n tpitn pe 23%.



https://www.cbinsights.com/research/startup-failure-reasons-top/
http://www.cbinsights.com
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AvUnapKTn avaykn ayopag

42y TWV ETALPELWY TOTIOBETOUV TTPOIOVTA OE [Lo AvUTIAPKTH aVAyKn 0yopdc .

O Kappag Staopalilel mwg n EMLXELPNUOTLKA WOEQ EXEL AVTIKPLOMA, KAAUTITEL LI UTTOPKTH
QvAyKn, éva KEVO TNG ayopas.

Me ta 4 media NG «eEWOTPEDELOGH ETUTUYXAVETAL: O CWOTOC EVIOTILOMOG TwV eEAaTwV pag (customer
segments), n katdAAnAn AUon yla autoug (value proposition), n peylotonoinon tng emadr pall Toug
(channels) kat ot evépyeleg mou Ba emitpéPouv Tn dratrpnon toug (customer relationship).

E¢avtAnon nopwv

29? TWV MEPUTTWOEWV €£AVTAOUV TPOWPA TOUS SLABECIUOUE TTOPOUC WG ATIOTEAECA TOU OITE-

AoUG urtoAoyLopoU Tou «VeKPOU onueiou».

O Kapupag, péow tn¢ avaluong Kot uttoAoylopou Twv nediwv Revenue Streams kat Cost Structure, ava-
SELKVUEL TLG AVAYKEG TOOO YL TO aPXLKO KEdAALO OGO Kal yLa avaykaio KePAAALO KLVOEWG.

AKOTAAANAN opada
23 y QIOTUYXAVOUV AOYW ASUVALOG OXNHATIONOU TNG KATAAANANG opadag.

H &nuwoupyia mpotaong alag anattel TNV avantuén cUYKEKPLUEVWVY SpacTnPLOTATWY
(key activities), mou uAomolouvtatl amnod PEAN tng opadag (key resources) aAAQ KoL CUVEPYATES EKTOC TNG
opadag (key partners). Autiy n aAAnAouyia mpoimoBéoswv tou Kappa, s€aodalilel wote To Poidv va

TNPNOEL TNV UTtOCGXEON TtoU Sivel otov meAdtn!

O Kappag pnopet va xpnotornolnOet amo start-up etatpeieg aAAd kat yia start-up SpaoctnpldtnTeg
WPLLWV ETILXELPNOEWYV, AVEEAPTNTA ATIO OVTLKELUEVO Kal povtéAo marketing mou epoapuolouv.

H P&l alomolel wg epyaheia tov Kappa Emyepnuatikod Moviélou, tov KapBa Npotaong Aiag kal t
Zrpatnykn Twv FaAA{iwv QKeavwy e 0TOXO TNV «EmLTU)ia oUVTOua 1) TNV amotuyic vwpig!»
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